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CHAPTER 12

Foreign Trade of Clothing
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1 read your company
profile on Alibaba. Your
\ company does OEM on
Oy high class womenwear, right?
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1. Dialogue

j ( On telephone)

} 1 Alvin, Foreign buyer

it Ruby, Foreign trader
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Hello. I read your company profile on Alibaba. Your company does OEM
on high class womenswear, right?

Yes. I am very glad to know you. What can 1 do for you?

Good. 1 am a Chinese Australian. And I am an agent for one brand on

garment for now. [ also set up my own brand on high-end ready- to-

wear. And [ plan to do OEM in some mainland factories. Thus I want to
find a supplier. I heard of your company before when I was in China.

Can | know what production ability you have reached so far?

Oh. We trust your drive and strength. Let me briefly introduce our com-
pany: Founded in 1990, it is a large- scale garment company, with 2000
workers, 50 production lines. We have our own brand in China. And in
the meantime we do OEM for the international famous brand, like x x
and x x x. They both appreciate our OEM processing and supply ca-
pacity. We have stable cooperation with our printing and dyeing factory,
knitting factory, fabric and accessories suppliers, etc. So you can be rest
assured about our ability, we can fully ensure about the quality and de-
livery time. If possible, welcome to our factory, we would feel much ap-
preciated.

I think T have had a general understanding about your company. For long-
term cooperation, surely I will go to visit your company. Besides, can I
know more details about trading?

Sure. Now we are doing big order. 1t’s going well for the trading process.
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Do you do processing against your samples? Or processing with given ma-
terials and samples?

It’s cheaper to buy fabric in your country, so we would be glad if you can
choose and buy the fabric. It needs to be high- class fabric as per our
sample.

No worry about that. We would offer you some fabric of different prices to
choose from and then you decide which one to use. How’s the order?
As this is the first cooperation, I would place 10, 000pcs as trial order.
And I will offer the sample, pattern and order to you for detailed style
and color reference. I would like to let you know as per our quoting
process and payment terms, to see if it’s ok for you or not.

I Quantity: 10, 000pcs

2 Quote: As per the details that I offer to you. Once get a deal, we will
make a contract.

3 Leading time: 15 days. (If fails to meet the delivery date, need to do
airfreight, and the charges will be on your side. )

4 Trading terms: FOB

5 Payment terms; L/C

What do you think?

I have two questions for you. First, what currency to use for quoting,
Australian dollar, or USD?

Australian dollar please.

Which rate to use?

As per the date you quote. Or let me think about it further. Can I answer
you later about this?

OK. The second question is, can you think about TT as the payment
terms? If to use L/C, charges are high.

But this is our first cooperation. It would be safer to use L/C.

We respect your opinion. Then you can send us relative materials, We
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come back. Hope we can have long- term business relationship.
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will arrange a merchandiser to follow up and assist you. We will contact
I

you later. If possible, sincerely welcome you to our company when you

ot




= 2

k

o S H

Gl

P

BIZR 3L -

& M

B[R 3L -
A
BIR3C -

B 2R3 :
&L

REAR SR FRAR B BE 7 D BE B R R TS

= RIBRHOD , BB — S48 7 9 i s
MIBRIE o HSHTTT 8 B B KS 1 f172
MTRATIEAE, TS — BT 10000 £, KSR 7150
BREBHR, EHAITRGINTA T, RSN A Ty o0
FRBR—TF .
L & . 10000 {4,
2 MR (RREERIRG VO ARG, — B R
&1,
3. 3CH: 15days (et FHRAR RBECMFRESHHY, 25159 g 2t
ARHE),
4 BHIR: WA,
5. AHEORR: ERE,
RE fifi 2
AP EE R — T Wk, OGR4, MoTEn
£IERY
JE S
ARFRAT BB H A LI K 1 g
BRI ALK, SARFEEE T, Rkt g
AR,

D HF. SR, BB R R T 1 P A5 PR A 3k

B, FEBRELBEY,

(RRNTBYIKANE, XA H0 2 LB
ENTEEENERL, IRERITHATR R R AR, RITHS
Tl — 50 5 BR 28 50 T 5 X Tl 45 PG BATIE b A
Ro WETTRE, oM TIRZ M8 1 o) [ e T B R
MBI EERR,

!

BuiiorD jo epeuy ubleioy z| HILdVHD

—

——




i o o

%
=

il T 5 2.

i

(&5 wig)

2. Words and Expression

profile [ 'proufail ] R, WA
agent [ 'eidzont] {UEERS

* high-end i, F1H

ready- to- wear K

mainland [ 'meinlond]  Kfifi
production ability 4=~ fE
knitting factory £t2{

long- term cooperation K HiEE
trial order i

quote [ kwout] A

payment term fEK7 R
contract [ 'kontrekt] A
airfreight [ 'eofreit] Z5ia%%

L/C (Letter of Credit) {ZHiE
currency [ 'koironsi] HETf

rate [reit] JCFE

TT ( Telegraphic Transfer) L

3. Reading

e Terms Of Shipping

You will become more familiar with the terms of shipping used in quoting prices
(##) and delivering goods as you gain experience. Your responsibilities vary

with the terms of the agreements and orders. Check with your freight forwarder to

be clear about your responsibilities.
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